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SUMMARY
Prices slipped further even as the number of units launched and transaction volumes increased.

 According to advance estimates 
for Q2/2014, Singapore’s economy 
posted a lower-than-expected 
growth of 2.1% year-on-year (YoY). 

 The number of units launched 
increased for the first time to 2,843 
units in Q2, 44.8% higher than the 
1,964 units in Q1/2014.

 The number of new private 
residential units sold in Q2 grew by 
52.8% quarter-on-quarter (QoQ), 
while transaction volumes in the 
secondary market saw a substantial 
growth of 35.9%. 

 The Urban Redevelopment 
Authority’s (URA) price index 

of private residential properties 
registered its third consecutive 
drop, slipping 1.0% in Q2/2014. 
Average prices of high-end non-
landed homes tracked by Savills also 
continued to soften, easing 1.1% 
QoQ to S$2,330 per sq ft.

 The pipeline supply of private 
residential homes at the end of 
Q2/2014 stands at 83,633 units, 
about 8,066 of which will be 
completed by the end of this year. 

 The outlook for the private 
residential market remains bleak for 
the rest of 2014 as the government 
rejected calls from the market to 
remove the cooling measures.

“The sharp increase in 
transactions after prices 
moderated marginally point to a 
very price-elastic market, giving 
a clear signal that underlying 
demand is strong and allaying 
fears of a market meltdown.”                                     
Alan Cheong, Savills Research
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Market overview
According to advance estimates 
for Q2/2014, Singapore’s economy 
posted a lower-than-expected growth 
of 2.1% YoY. Growth was dragged 
down mainly by the manufacturing 
sector which saw its first contraction 
since June 2013. As a whole, the 
nation’s economy contracted by a 
marginal 0.8% QoQ. Similarly, prices 
of private homes trended southwards 
in the quarter under review, even as 
the market saw more units launched 
in the primary market and higher 
transaction volumes in both the 
primary and secondary markets.

Since the implementation of the 
total debt servicing ratio (TDSR) 
framework last June, the number of 
new private residential units launched 
has been declining. However, this 
has increased for the first time to 
2,843 units in Q2, 44.8% higher 
than the 1,964 units in Q1/2014. 
The turnaround is attributed to the 
1,819 units launched in May, which 
made up 64.0% of the total number 
of units launched in Q2. Coco Palms 
and Commonwealth Towers were 
the main contributors, accounting for 
more than half of the units launched 
in May. The healthy take-up in April 
could have encouraged developers 
to test the market with units which 
were competitively and attractively 
priced.

The number of new private 
residential units1 sold in Q2 grew 
by 52.8% QoQ from 1,744 to 
2,665 units. The second quarter 
witnessed stellar sales of a number 
of projects. According to the 
URA’s data on private residential 
units sold by developers2, there 
were 762 transactions inked in 
April, representing a growth of 
58.8% month-on-month (MoM). 
The two projects launched were 

1 Excluding executive condominium (EC) units.
2 Downloaded on 16 July 2014. 

Lakeville and The Sorrento, which 
achieved take-up rates of 90.9% 
(209 out of 230 units) and 95.4% 
(125 out of 131 units) respectively. 
In May, the number of units sold 
hit 1,488, a figure not seen since 
the implementation of the TDSR. 
Projects launched in that month 
included Coco Palms which sold a 
resounding 98.3% (590 out of 600 
units) within its first month of launch. 
Another project which enjoyed 
three-digit sales volumes (275 units 
or 68.8% sold) was Commonwealth 

GRAPH 1

Primary private home sales volumes, 2008–Q2/2014  

Source: URA, Savills Research & Consultancy 
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TABLE 1

Major new launches, Q2/2014

Source: Savills Research & Consultancy 
CCR = Core Central Region; RCR = Rest of Central Region; OCR = Outside Central Region

S/No. Project name Developer Location Category
Total 

no. of units 
launched

Take-up (%) Price range (S$ 
per sq ft)

1 Coco Palms Hong Realty (Private) Limited Pasir Ris Grove OCR 700 90.7 682–1,251

2 Commonwealth Towers Wealthall Development Pte Ltd Commonwealth Avenue RCR 400 74.0 1,373–1,956

3 Kallang Riverside
The Singapore-Johore Express 

Pte Ltd
Kampong Bugis RCR 212 45.8 1,921–2,546

4 Lakeville MCL Land (Prestige) Pte Ltd Jurong Lake Link OCR 230 93.9 1,143–1,505

5 The Crest Wingcrown Investment Pte Ltd Prince Charles Crescent RCR 132 26.5 1,524–1,764

6
The Rise @ Oxley 

Residences
Oxley Rise Pte Ltd Oxley Rise CCR 120 15.0 2,312–2,513

7 The Sorrento Allgreen Properties Limited West Coast Road OCR 131 97.7 1,115–1,513

8 Trilive RH Tampines Pte Ltd Tampines Road OCR 80 23.8 1,435–1,674

9 Waterfront @ Faber World Class Land Pte Ltd Faber Walk OCR 147 60.5 853–1,351
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Towers. However, June, which is 
traditionally known for slower sales 
because of the school holidays and 
exacerbated by the World Cup this 
year, saw sales volumes falling by 
67.6% MoM to 482 units. The Crest 
moved only 26.5% or 35 of the 132 
units launched. Similarly, sales at 
Trilive were also slow with only 19 
units sold out of the 80 launched. 
The performance of these projects 
was the result of a combination of 
factors, ranging from their location, 
ie, proximity to MRT stations and the 
lack of competition in the vicinity, to 
the more crucial factor of competitive 
pricing.

Likewise, transaction volumes were 
also higher in the secondary market. 
According to URA statistics, there 
were a total of 1,453 transactions 
contracted between April and 
June this year. This is a substantial 
quarterly growth of 35.9% compared 
with the contraction of 22.6% 
registered in Q1/2014. However, 
volumes are still significantly lower 
than the 2,410 units recorded 
in the same period of 2013. The 
increased activity indicated the 

willingness of sellers to lower their 
price expectations, having come to 
terms with the softer private home 
market. It also showed buyers to 
be extremely sensitive to pricing, 
given the limited credit that is 
available under the current TDSR 
framework. Hence, even as the 
number of transactions climbed 
in the secondary market, given 
the abundance of choice from the 
ever increasing supply entering the 
market, resale units will have to be 
priced even more attractively to sell.

The good take-up at new project 
launches this quarter, together with 
the increased transactions in the 
secondary market illustrated clearly 
that demand still exists in the market. 

Prices
In the second quarter of 2014, 
the URA’s price index of private 
residential properties island-wide 
registered its third consecutive drop. 
The price index in Q2/2014 slipped 
by 1.0% compared with the 1.3% 
registered in Q1/2014. 
Prices of non-landed private homes 
also fell across the island. The 

largest drop was seen in the CCR, 
registering a dip of 1.5%. In the 
RCR, prices weakened marginally 
by 0.4% while the decline in the 
OCR gathered momentum, falling by 
0.9%.

Average prices of high-end non-
landed homes tracked by Savills 
also continued to soften for the fifth 
consecutive quarter, easing by 1.1% 
QoQ to S$2,330 per sq ft. Given 
that the cooling measures are here 
to stay, prices of bigger residential 
homes in the prime district are 
unlikely to pick up any time soon.

Future supply
In the confirmed list of the 2H/2014 
Government Land Sales Programme, 
a total of nine sites located across all 
regions will add an estimated 3,915 
new residential units, comprising 
2,395 private homes and 1,520 
EC units. The pipeline supply of 
private residential units3 at the end 
of Q2/2014 stands at 83,633, about 
8,066 of which will be completed by 
the end of this year. The number of 
units yet to be sold stands at 41.4% 
or 34,643 units.
3 Excluding EC units.

TABLE 2

Major upcoming launches in the next six months

Source: URA, Savills Research & Consultancy 
*Launched in Jul 2014.

S/No. Project name Developer Location Category District Estimated total 
no. of units

1 City Gate* Bayfront Ventures Pte Ltd Beach Road RCR 7 311

2 Highline Residences Harvestland Development Pte Ltd Kim Tian Road RCR 3 500

3 Marina One
MS Commercial Pte Ltd/MS Residential 1 

Pte Ltd/MS Residential 2 Pte Ltd
Marina Way/Straits View CCR 1 1,042

4 Marine Blue Ladyhill Pte Ltd Marine Parade Road RCR 15 124

5 Pollen & Bleu
Singland Development (Farrer Drive) Pte 

Ltd
Farrer Drive CCR 10 106

6 Robin Residences Sing Holdings (Robin) Pte Ltd Robin Road CCR 10 134

7 Seventy Saint Patrick's UOL Development (St Patrick) Pte Ltd St. Patrick's Road OCR 15 186

8
South Beach 

Residences
South Beach Consortium Pte Ltd Beach Road CCR 7 190

9 Victoria Park Villas Athens Residential Development Pte Ltd Coronation Road CCR 10 109

10 The Terrace Peak Square Pte Ltd Punggol Drive/ Edgedale Plains OCR (EC) 19 747

11 Watervale Qingjian Realty (Anchorvale) Pte Ltd Anchorvale Crescent OCR (EC) 19 651

12 Bellewoods Qingjian Realty (Woodlands) Pte Ltd
Woodlands Avenue 5/Woodlands Avenue 

6
OCR (EC) 25 561



August 2014

savills.com.sg/research  04  

Briefing | Singapore residential sales

Christopher J Marriott 
CEO
Southeast Asia
+65 6415 3888
cjmarriott@savills.asia

Phylicia Ang
Executive Director 
Residential Sales 
+65 6415 3277
pang@savills.com.sg

Alan Cheong
Senior Director
Singapore
+65 6415 3641
alan.cheong@savills.com.sg

Simon Smith
Senior Director
Asia Pacific
+852 2842 4573
ssmith@savills.com.hk

Savills Singapore 

Please contact us for further information

Savills plc
Savills is a leading global real estate service provider listed on the London Stock Exchange. The company established in 1855, has a rich heritage with unrivalled growth. It is a company 
that leads rather than follows, and now has over 500 offices and associates throughout the Americas, Europe, Asia Pacific, Africa and the Middle East.

This report is for general informative purposes only. It may not be published, reproduced or quoted in part or in whole, nor may it be used as a basis for any contract, prospectus, 
agreement or other document without prior consent. Whilst every effort has been made to ensure its accuracy, Savills accepts no liability whatsoever for any direct or consequential loss 
arising from its use. The content is strictly copyright and reproduction of the whole or part of it in any form is prohibited without written permission from Savills Research.

Savills Research

Jacqueline Wong
Senior Director
Residential Leasing 
+65 6415 3878
jacqueline.wong@savills.com.sg

OUTLOOK
The prospects for the market

Despite the increased activity in both the primary 
and secondary markets, the outlook for the private 
residential market will continue to be dismal for 
the rest of 2014 so long as the cooling measures 
and the TDSR framework remain in their current 
form. As the government rejected calls from the 
market to remove the cooling measures, prices 
could slip further in this current price-sensitive 
market. However, while prices in the CCR and 
generally those in the resale market remain weak, 
primary sales and the small-format homes segment 
may still see prices holding or even inching up 
marginally.

GRAPH 2

Savills high-end non-landed home price index, 
Q1/2005–Q2/2014

Source: URA, Savills Research & Consultancy 
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Despite weak demand in the private 
residential market, we can expect 
to see at least a couple of project 
launches in the coming months. 
City Gate, a mixed development on 
Beach Road started selling in mid-
July, moving more than 50% of the 
150 units launched for sale over the 
first two days. Highline Residences 

(500 units) on Kim Tian Road is 
another highly anticipated project as 
there have been no recent launches 
in its immediate vicinity.


